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Social Psychology
1. Explain how variables such as social interactions, cognitive processes, environmental variables, cultural context, and biological factors shape social psychology and how it is practiced.
Social interactions- Social psychology explores the topic of how people are affected by interaction with others. The behaviors, feelings and thoughts of a person are heavily influenced during social interaction. Individuals align their behavior with switching situations. Social cues from the dominant group guide how an individual behaves in a new environment. If one visits a new country such as France, they will learn to interact or greet each other in the dominant French ways.
Cognitive processes- Humans are intelligent beings and cognition is prevalently used in their social processes. Cognition, in social psychology is the processing of information and its use in informing judgment. Over time, social information is built concerning social relationships, the self and social groups. An individual will actively interpret events based on the knowledge he has built over their cognitive development. An example, is a jury that hears the same evidence and each member looks at it differently based on their formed attitudes.
Environmental variables- Environmental factors that relate to social status affect the development of language and responses to stress. The social status of an individual and that of those around them shapes their processes of social cognition. A child will learn to speak the language of his mother or the dominant language in the home.
Cultural context- In the same way as the environmental variables, the dominant culture directs an individual’s cognitive growth towards what is socially accepted.
Biological factors- Research has established link between aspects of distinct human personalities and genetics. Individual traits are a result of gene combinations which are expressed depending on the environment. The brain’s frontal lobe directs cognitive processes of high order.
2. Analyze why the experimental method of research often provides evidence about social behavior and thought that is more informative than systemic observation or the correlational approach.
The experimental method of research is key in investigating and demonstrating relationships of causality between variables thus more informative than systemic observation. Human relationships and behavior are complex, and so is their study. The experimental method is scientific, hence an experiment is designed, data is collected and analyzed and in effect, researchers are able to establish causal relationships between variables such as violence in the media and violence in the society. The experimental method will involve a control group. In seeking to see if exposure to violent computer games leads to aggressive reactions in people, a separate group exposed to violent games and the control group exposed to games that are non-violent. Subsequently both of these groups will play with another opponent, and their aggressive responses measured and established. 
Systemic observation on the other hand does not measure the counter approach in the same environment hence is not as informative as the experimental one.
To conduct a correlational research, researchers will observe behaviors directly whilst compiling the result of research studies from earlier to obtain such data. In exercise, this study type will help in determining whether there is a relationship between two variables but it cannot effectively depict or determine if one of the variables in the study causes a change in another select variable.
Taking the same example of measuring the variables of media aggression and violence, the researcher having obtained from their research that there exists a relationship in these two variables, the researcher cannot determine definitively that exposure to media violence effectively results in portrayals of aggressive behavior.
3. Explain and discuss the theories of attribution discussed in your text.
In the field of social psychology, attribution is mentioned as the active agenda of forming inferences as to the cause of certain behaviors and events. In everyday situations, we use attribution without much awareness of the biases that have led us to infer as we do. The attributions made by people every waking moment, have a direct influence on how these people think and feel about those they observe. A number of theories have been put forward to explain this process of attribution in social psychology.
Fritz Heider published his theory on this topic in 1958. He labelled it “The Psychology of Interpersonal Relations.” He suggested that as individuals observe their counterparts, they actively analyze the behavior of this people and in effect establish their own explanations for these acts on a common sense basis. These attributions were grouped into internal and external attributions. The ones that’s external is hinged on the effect of situational variables, while the internal one is a result of the person’s individual traits. (Verywell Mind, 2011)
The Correspondent Inference theory suggests the fact that, individuals sum up their inferences about events and other people in the case where the actions are deemed intentional and mostly, not accidental. When people are seen to act in certain ways, people look to establish correspondence between the motives of that person and their salient behavior. Subsequently, whatever inferences are made by this individuals, are a result of their view on how expected the behavior is, its effects and the degree or level of choice the person had when making the decision or doing the said act. (Verywell Mind, 2011)
4. Explain and discuss potential sources of error in the area of attribution.
Psychologists refer us to a select number of errors or biases that can result in the area of attribution. One of them is the self-serving bias. We are in most cases, likely to put attribution for whatever successes we reach to our individual and personalized characteristics whilst blaming external variables on any failures we come to. For example, if we pass a psychology test, we will attribute this to our sheer hard work and brilliance, but in the case of failure, we are much more likely to turn to explanations such as poor teaching or inadequate access to learning materials. This bias has been attributed by a number of psychological research studies to an act seeking to preserve our self-esteem. (Verywell Mind, 2011)
I will take the case of the fundamental attribution error. In the United States, the prevalent culture will in general take to a dispositional approach in clarifying human conduct. We will in general imagine that individuals are in charge of their own behaviors, and, in this manner, any conduct change must be because of something inner, for example,  personality, propensities, or disposition, otherwise known as temperament. As indicated by some social clinicians, individuals will in general overemphasize inner factors as attributions for the conduct of others. They will in general accept that the conduct of someone else is an attribute of that individual, and to think little of the intensity of the circumstance on the conduct of others. They will in general neglect to perceive when the conduct of another is a result of situational factors, and consequently to the individual's state. (Riggio and Garcia, 2009).


Part B
1. Discuss the topic of social cognition and in particular the role of heuristics in the way we process information. Briefly describe two different heuristics and give examples of how and when they might be used as well as problems connected with their use.
As a subsector of social psychology, social cognition is focused on the question of how individuals actively process, store and seek to apply information gained about others and complex social situations. It is specifically focused on the role that processes of cognition play in human social interactions. 
Defined as shortcuts in the mental process, heuristics enable individuals to infer, make attributions, decisions and judgments. They shorten the process of decision making, effectively allowing people to make split-second decisions without halting to reminisce over the next step. Heuristics focus on the most relevant information to do this.
I’ll mention two heuristics used in the decision making process. The satisficing heuristic is one that sets aspiration levels in order to choose a single form from a bunch of alternatives especially in uncertain situations. Uncertainty, in this case alludes to the fact that the combined bunch of alternatives and their results are not in the realm of knowing. Valuers and entrepreneurs in the real estate business rely on satisficing to make a decision on what locations to invest and develop in. If alternatives do not meet the set aspiration levels, then the next alternative that meets or is close to meet the set one is taken.
The availability heuristic is used when individuals estimate the likeliness and frequency of an event based on its availability. Availability in social psychology implies, the relative ease with which a thought or idea can be brought to mind. This heuristic is what leads people to get swayed by one vivid story compared to a large set of statistical evidence.
[bookmark: _GoBack]2. Discuss schemas: their effects, how they are activated, the perseverance effect, and their tendency to become self-fulfilling.
Schemas are frameworks of cognition or concepts that aid in organizing and interpreting information. They can be useful because, schemas allow people to take shorter paths in evaluating large information sets available in their environment. A schema is also the process of acquiring knowledge as well as a category of knowledge.
However, schemas cause people to leave out important information, instead focusing only on those that are able to confirm their beliefs and ideas previously held.  These schemas have the effect of contributing to the formation of stereotypes, effectively making it difficult to hold in new information that is not in line with the person’s formed ideas about their environment.
Schemas are activated by the interaction with an information set that was previously formed. For instance, a little kid may initially build up a schema for a pony. She realizes that a pony is enormous, has four legs, hair and a tail. At the point when the young lad experiences an interaction with a cow, they might label it initially as a pony, just because, she may at first consider it a pony. 
All things considered, it fits in with her blueprint for the attributes of a pony; it is an enormous creature that has four legs, hair and a tail. When she is informed this is an alternate creature called a cow, she will change her current schema for a pony and make another composition for a cow.
Everyone has a schema for how things such as gender roles should happen. This schemas may lead to stereotypes that perpetuate and persevere. They become self-fulfilling as the person is only satisfied when this schema is followed. For example, someone may form a schema in the case of how they like their turkey grilled and will only be satisfied if this is reached.
3. Fully explain the difference between automatic processing and controlled processing of information and provide an example of each.
Automatic and controlled processes (ACP) are the two classifications of processes of cognition. Every single process of cognition falls into either of those two classifications. The amount of exertion, processing power and attention a procedure requires is the essential factor used to decide if it's an automatic or controlled process.
Automatic processing is able to happen without the requirement for consideration, and the attention to the commencement or activity of the procedure, and without drawing upon general preparing assets or meddling with other simultaneous idea processes. Put basically, automatic processing is inadvertent, automatic, easy (not immoderate of restricted handling limit), and happening outside mindfulness. Controlled procedures are characterized as a procedure that is under the adaptable, purposeful control of the person that the individual in question is intentionally mindful of, and that are effortful and limited by the measure of attentional assets accessible right then.
So the downside of controlled processing is that people are thought to have a restricted limit with regards to expressly controlling their behavior. Being firmly limit restricted, controlled processing poses impediments on speed and the capacity to have attention divided. This is the capacity to switch between assignments. A few assignments are simpler to perform with different undertakings like talking and driving. Holding a discussion, be that as it may, turns out to be progressively troublesome when traffic builds in light of the need to concentrate more on driving than on talking.
4. Discuss the phenomena of persuasion and the cognitive processes that underlie it.
Our days are spent in the exercise of persuading others and in return being persuaded ourselves. You may be asking your parent to let you go on that night out or asking your supervisor for an extension. Persuasion plays as an important facet in the social network. Impeded success in persuading other people would lead to lost opportunities and failed relationships or their absence at all.
The goals of persuasion often include seeking to obtain information, a select object. It may be obtaining permission or asking for a favor from someone but it is always seeking to get someone to do something that is not part of their self-interest.
When being persuaded, we won't invest a lot of energy thinking or considering, but instead naturally react utilizing our mental shortcuts or heuristics that are activated from the context of the data. Is the individual introducing the data appealing? We have a "What is lovely is-acceptable" heuristic — this mental shortcut brings about us consequently associating the source's engaging quality with the characteristics of being acceptable, kind, and keen.
The focal course to persuasion will be taken or systematic processing is going to happen when we cautiously consider the content of that message. So as to follow this way or utilize this handling we should be inspired and ready to consider the message. What persuades us? It isn't astonishing that we are pushed to think all the more profoundly when something is identified with or about us, in what can be termed as personal relevance.
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